
[image: image1.jpg]Jemini

ENVIRONMENTAL INC.




ISO 14064 GHG Emission Credits
Customer Information
The deployment of the MotorSilk™ Engine Treatment, and/or MotorSilk™ Diesel Fuel Additive (DFA) now offers customers, and/or retail channel providers, the ability to participate in the “Emissions Credit Aggregation and Trading Programme”.  
 Jomini Environmental Inc., (“Jomini”) has undertaken the necessary steps with regard to the Process Compliancy, Registration, Validation, Verification, Aggregation, and Trading of Greenhouse Gas (GHG) Emission credits.  At this time, credits can be aggregated from deployment of the MotorSilk™ One-Time Use Engine Treatment, the MotorSilk™ Diesel Fuel Additive, in isolation, and when mutually deployed. 

The entire process has been conducted by Certified personnel, and this follows the new ISO 14064 protocol that quantifies the GHG reduction from a deployment that leads up to the trading of credits.  This activity is aimed at motivating a potential user to deploy these solutions to assist in the preservation of the environment, through decreased emissions resulting from decreased fuel consumption.

The result for the user of the solution(s) is not limited to improved performance, fuel efficiency and decreased maintenance costs, but also an economic return to the customer for buying an environmental solution resulting in the credit, and a marketing tool: use of the “ISO 14064 Process Compliant” moniker for vehicles deployed with the subject solutions.   

This initiative will allow MotorSilk™ related emissions credits to be purchased in the appropriate market by international credit seekers.  This process has achieved the appropriate ISO requirements, and includes the following activities: collection and processing of data; aggregation and holding of emissions credits; trading blocks of emission credits at a time that meets the verification stage(s) of the deployment; and, distribution of the proceeds providing an additional market based revenue stream to the appropriate channels in the sale of the MotorSilk™ Engine Treatment.  The customer will receive a portion of the return.
PROCESS STEPS
Step One:  Registration

On completion of a sale of MotorSilk™, the Agent of Sale and/or the Customer of the MotorSilk™ Engine Treatment will be required to provide the following common account information.  This can be sent via email, delivered over the phone, or by fax, by either party, at the following contacts: ecredit@jomini-environmental.com; 1-877-9JOMINI (956-6464), ext 223 for voice; and 1-905-833-1946 (fax).
	Organization Name:
(or sub company, affiliate or subsidiary)
	

	Contact Name(s):
	

	Address:
	

	City:
	

	State/Province:
	

	Country:
	

	Telephone: (Please include country code if outside North America)
	

	Fax:
	

	Contact E-mail:
	

	Country of Origin:


	


Step Two: Deployment Information

On deployment of the solution, the Agent of Sale and/or Customer must ensure tracking, collation and aggregation of specific data. 
A.  Once registered, (Step One above), an electronic form will be sent to the appropriate Contact Person.  The table below shows the information required.  The information must record each deployment by vehicle and solution.  
Any vehicle must be recorded once only.
This chart is to be used for MotorSilk™ Engine Treatment solutions:   

	Vehicle Identification Number

(VIN)
	Vehicle Type

(Engine Type if known)
	Vehicle Use & Function
	Average Annual Distance Travelled 
	Engine Type
	Annual 

Fuel Consumption

(Litres or Gallons)
	Hours of Service

(if applicable)
	MotorSilk™ Engine Treatment Application Date (Day/Month/Year)

	
	□    Car

□ Truck


	
	         □  mi

         □  km
	□   Gas

□   Diesel
	
	
	


This chart is to be used for MotorSilk™ Engine Treatment solutions:   

	Vehicle Identification Number

(VIN)
	Vehicle Type

(Engine Type if known)
	Vehicle Use & Function
	Average Annual Distance Travelled 
	Engine Type
	Annual 

Fuel Consumption

(Litres or Gallons)
	Hours of Service

(if applicable)
	MotorSilk™ Diesel Fuel Additive Application Programme (Start Day)

	
	□    Car

□ Truck


	
	         □  mi

         □  km
	□   Gas

□   Diesel
	
	
	


B.  All deployments for a particular customer must be collated onto one electronic chart.  

C. The chart must then be forwarded monthly to Jomini Environmental Inc.  

Step Three: Verification 

In order to be ‘valid’ for the credit exchange, all deployments must be auditable and verifiable.  This means that there must be some record confirming the deployment, held at the Customer location.  A certified ‘Verifier’ will visit the location and meet with the Contact Person approximately one-year after deployment.  This visit will be confirmed prior to taking place, by Jomini Environmental Inc.
Step Four: Payment
Once the information has been received and tabulated, Jomini Environmental Inc. will aggregate the data to a point where the credits will be traded.  Funds will be transferred to the appropriate parties either during the first year of deployment, at the conclusion of that year, or your successful completion of the Verfication/audit.  The steps determined will be reviewed with the Customer during the process, as the size and scope of the deployment(s) are a major consideration.
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